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The 5-Step Digital

Funnel for Realtors

This is the exact digital funnel we've used to help real estate agents and small brokerages generate
qualified leads every month—without chasing cold prospects, running bloated ad budgets, or relying
on referrals alone.

It's lean. It's proven. And it works on autopilot.

Each step of this funnel is designed to move prospects from “just browsing” to booking a call or
submitting a lead form, without drop-off or guesswork.

Here’s the full breakdown:

STEP 1: Scroll-Stopping Hook (Social or Ad)

Your funnel starts where attention lives—Instagram, Facebook, YouTube, or Google Ads.
Your first message should match what your buyer is already thinking about:

- “See What $500K Buys in [Neighborhood]”

. “Get Our List of Off-Market Homes in [ZIP]”

« “New Construction Listings with Low HOA Fees”
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This step earns the click. Don't lead with ‘Contact Me.’ Lead with curiosity.

STEP 2: Landing Page With Built-In Trust Cues

Your ad should lead to a single-purpose landing page, not your homepage.
That page should include:

+ Headline that echoes the ad hook

- 2-3 credibility signals (testimonials, sold stats, badges)

« Clear CTA (“Get the List,” “Schedule Call,” “Download Guide”)

» Mobile-first design and fast load time

Confused visitors don’t convert. Clarity = conversions.
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STEP 3: Lead Capture with Micro-Commitment Offer

Instead of asking for a full buyer profile, use a low-friction lead magnet:
« “Get the List of Off-Market Properties”
« “Download Our 2025 First-Time Buyer Checklist”
« “Book a Free 15-Minute Discovery Call”

Capture:
* First name
« Email
» Optional: Area of interest or timeframe

Always give value before asking for the sale. That’s how you earn permission to follow up.

STEP 4: Automated Follow-Up That Feels Human

The minute they submit their info, your funnel should go to work:
+ Send a thank-you email with their requested content
« Enroll them in a short nurture series:
« Email 1: “What to Expect When Working With Me”
« Email 2: Market insight or success story
« Email 3: Reminder CTA (“Schedule a Free Call”)

Fortune is in the follow-up, and automation makes it scalable.

STEP 5: Retargeting Ads for Visitors Who Didn’t Convert

Not everyone will fill out the form. That's fine.

Set up a Facebook/Instagram/Google retargeting campaign that follows visitors who:
« Clicked your ad but didn't opt in
» Landed on your site but bounced
« Engaged with your content but never booked

Use messages like:
- “Still looking in [City]? Get our free buyer guide.”
« “3 Things Most Homebuyers Miss in [ZIP]—Avoid These Mistakes”
+ “Browse 15 Homes You Won't Find on Zillow”

Stay top-of-mind without being pushy. Retargeting keeps your brand in their feed.

Ready to Launch This Funnel Without Lifting a Finger?

Geeks For Growth built dozens of high-performing funnels for real estate agents that
generate consistent, high-intent leads every month.

[Book Your Funnel Blueprint Call]

We'll show you how this 5-step system can work for your market, plus where your current funnel is leaking leads.
» [Schedule My Call Now]
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https://geeksforgrowth.com/real-estate-marketing/
https://calendly.com/todd-hogan-cal/geeks-for-growth-intro?month=2025-06
https://calendly.com/todd-hogan-cal/geeks-for-growth-intro?month=2025-06

